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Tho gentlemen of the- coal trust an"

the gentlemen of the labor union hail
ho thought «f Godfrey Hannoy when
they decided to disagree. Possibly
there -was not one of them who knew,
or. If he knew, cared for Mr. Han¬
ney's feelings in tho matter, but Mr.
Hanney's temper was sorely tried when
he realized what the dispute meant
to him.

In the beginning of the troulvie Mr.
Hanney's sympathies were wttFi the
sinkers-. 1.;:: this was before the sup¬
ply of coal In his bin ran low. As it
became more and more evident that he
could postpone the purchase of a ton
or two of ti e fuel only a little while
longer he lost patience with the men.
and was bittet toward the coal barons.
Tho price of coal hud gone to a scan¬
dalously high figure. One your before
anthracite Ii been delivered in his
cellar for ${i 0 a ton. Now the dealer
asked 51 s, and was coy about illling
orders at that figure, for the price
threatened to go much higher. In New
York. Brooklyn, Jersey City and many
of the Eastern manufacturing centres
plants were shutting down or curtail¬
ing operations because fuel was so
scarce or costly. In New York the
situation was particularly acute, for
the law restricted people to the use
of anthracite coal.

Mr. Hahney lived In Cranfor.l. N. .T
end worked In New York. lie was
twenty-throe years old, married, and
got SIS a week as u draftsman. It
leiiuired good management and econ¬
omy to maintain his little establish¬
ment and meet the payments on his
modest homo under ordinary cireum-
stances so the prospect of having to
pay $18 a ton lor such coal as he
had to got was almost a tragedy to hun.
He knew the coal man and went to
him In a vain hope that he might be
able to get enough to tide him over the
Strike period nt some price lower than
the prevailing rate. The coal man
was polite. II. assured Hannoy there
was only a scant profit to the dealer
In solIItit; at $1> a ton. and to prove
what he said was correct, showed the
lists as Issued by I lie big companies
from which he got his supplies. Hannoy[hesitated, but finally decided it would
be better to buy two tons than ono
mid sighed as he drew a cheek for $:if..
for there was no credit extended In
etrlko limes, dealers demanding pay¬
ment In advance.
While the dealers was entering the

order Huntley toyed with the papers
on the dealer's desk Ho was about to
depart when ho noticed a postal card
advertisement addressed to the deal¬
er. It was from the firm of pay «fc
Hlbbard, of Hrond Street, New York,
and quoted smokeless bituminous at
$12 a ton.
"What's Ibis smokeless bituminous':"llainney asked the dealer. "I never

heard of such n thing."
"It's not exactly smokeless," repliedthe dealer. "It's a Pocahontas coal

that a. Urin In New York handles and
that has the trade numc of smokeless
bituminous "

"Do you want this card?" llanney In¬
quired.

"No," said the dealer. "I don't handle
any of the stuff."
Hanney took the card and stuck it

In his pocket. On the train into New
York he read his morning paper as
usual. The coal strike was- the big
news feature of tile day. and there
wore columns and columns devoted to
It. Families In the tenement sections
of the city were suffering so much
that philanthropists were establishing
coal stations to relieve the distress.
Manufacturers were appealing to na¬
tional and State officers to endeavor to
end the strike. More and more Indus¬
tries would have to close down if the
trouble whs not ended soon, but
neither the strikers nor the coal
barons showed evidence of weakening.
Hanney went through his work per-functorlly that day He felt aggrieved

over that $30. That accounted onlypartially for his abstraction, however.
The principal c:»use was an idea that
he might have saved some moneyby getting two tons of the smokeless
bituminous instead of two tons of an¬
thracite. A few dollars will matte some
men think u gread deal, and especiallywhen their finances nie as tight as
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were Hanney'a. i
As he rode back to Cranford that

night Hanney read the stritte news
of the evening papers, and then sud¬
denly a suggestion came to him that
he might make profit In a big way
by taking advantage of the smokeless
bituminous advertisement of that New
York firm. He hurried from the sta¬
tion to his home and told his wife
all about It. She had unlimited faith
In Hanney and thought his Idea splen¬did. Her enthusiasm delighted Hunney
at first, but he knew his scheme at
best was a wild one, and on Iiis calm
second Judgment he saw so many
chances of failure that he almost lost
heart. His mind was so full of his
scheme that he slept little that night,
but rolled and tossed in bed In the]
morning he ate hurriedly anil went to
the city by an earlier train than usual.
When Ills employer arrived Hanney
told him what he planned doing, and
the boss, who was a kindly man. gavo
permission to the young man to take
as much time as he needed in trying
out his scheme.

"It may work." said the boss. "At
nny rate, there Is no harm in giving
n test to It. Good luck to you."
Hanney used the telephone that

morning as he never had employed it
before. First he called up Day &
rilbbard. Yes. they assured him they
had a goodly quantity of smokeless
bituminous.two boatloads. In fact.
The price? Twelve dollars was the
quotation, but that price held good
only for one day.
Next Hanney called up It Hoe & Co.

Did they want coal at $14 a ton? They
dlil Who was offering It? Mr. God¬
frey Hanney, coal broker, was ottering
It. No. the strike wns not ended, and
there was no sign of It ending. Mr.
Hanney was prepared to furnish to It.
Hoe &- Company smokeless bituminous
ooal.coal of the highest quality.
coal that would not Involve the com¬
pany In trouble with the city depart¬
ments.
Hoe A Company, although desperate¬

ly pressed for coal, asked time tu think
the proposition over, and would com-
municate Inter. Mr. Hanney gave his
telephone number to them, and a tew
minutes later was talking to the pres¬
ident of another concern.
About 11 A. M he called up the com¬

missioner of the Department of Health,
the commissioner of charities and the
commissioner Of docks. He offered
coal to them at the same price he
tendered It to R Hoe iS.- Company. The
health commissioner startled him by
accepting his offer at oner. Hanney
hnd explainer! the character Of the
coal and the commissioner said It was
satisfactory. As a matter of fact, the
department hnd less than two days'
supply of coal on hand, and the com-
miastoner was overjoyed to have any
kind offered to him.
Hanney told tne commissioner pay¬

ment would have to be made prompt¬
ly The commissioner said he would
guarantee payment within twenty-
four hours of delivery, as the money
would be drawn from the city's emerg¬
ency fund Thai being satisfactory
the commissioner, at Mr llanney's re¬
quest, made out an order for 100 ton.-.
Immediate delivery und sent the order
by special messenger to Mr. llanney's
office. A little later 11. Hoe A Com¬
pany veHophonod an acceptance for
fifty tons. This was Increased to 3it"
tons when Hnnnoy Informed them the
Department of Health was taking 100
ton:». They, too. sent a written order
by special messenger. I-our or live
other Tunis when told of the Health
Department's action, ordered various
quantities of the fuel.
Day & Hlhbard, to whom Hanneycommunicated ir.te in the afternoon

an order for a total of Sou ions, said
they would be pleased to fill it if Mr.Mannoy would pay In advance or have xblink guarantee Ihr payment. Day &Hlbbard never hnd the pleasure of re¬
ceiving an order from Mr Hanney bo;
fore, and must be pardoned for their
conservntlsm, but Mr. Hanney 'musli
appreciate their position. They had
been nbje to find Mr. llanney's name
in the Mercantile Register, nnü lie saw
unknown to such gentlemen In the
cual trade as they hnd Inquired of. In
fact nil they knew of Mr Hanney was
thai he had called them on t|io tele¬
phone, asked about the prl< e of coal
and now was telephoning an order.
amounting to n good many thousand
dollars.
Mr Hanney said he would go nt

onct to Day St Hlbbard's office. Mr
Day rnld he wan sorry, but be had an
c:.t.a»;t,ii.vi.i io town which be could

not break. This would engage himuntil after 6 P. M. Mr. lllhbard would
not care to close the deal without Mr.Day's approval.
Hanney was desperate. He had an¬ticipated trouble with the tlrm. hut

not delay of this sort. L'nless he couldlose the transacts n i>roinptly hisorders would not hold good.
"Mr Day," he said, still talking overthe telephone. "I am In a most embar¬

rassing position. I have been too
busy to-day to go to your office. Nowthat I am able to go there you have
an engagement up town. In view ofthe size of my order and the circum¬
stances attending it I think you shoulddecide regarding it to-day. Why can-
net you end your partner have din¬
ner with me at Delmonlco's at 7 l'.M t You can telephone to your homes
and explain hew you are delayed In
town."

Mi-. Day was reluctant at first, butwhen Hanney urged to the point ofjInsistence he accepted Tor himself and
pa rtner,
When Mr. Day and Mr. Hlbbardasked for Mr Hanney at Delmonleo'sand were escorted to the table thatgentleman had engaged they lookedthe astonishment they felt, at the youthof their host It was the first Mm*Hanney bail been in Delmonlco's. buthe was well bred, had excellent man¬

ners and talked delightfully. 3y com¬
mon consent there was no mention ofbusiness until the dinner, which wasexcellent, was over. Then Hanney In-
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troduccd lt.
"Gentlemen," he snlii. "i iee no good

reason why you should not til! the
orders for coal which I have Obtained.
I am not a ronl merchant, but In this
case I certainly nm a coal broker. I
have written orders from some of the
city departments and from some of
the largest Industrial establishments
In il«,»; city. These guarantee pay¬
ment on delivery except in relation to
the city departments, and there tho
payment practtcolty If Immediate. 1
eot your assurance of n $l2->i-ton rate
before accepting any of these orders
Mr Day laid that while Mr. llanney

apparently had orders for 860 tons of
coal the firm of Pay fi lllbbard would
be dealing with Mr llanney und not I
with the other persons and If there)wii.1 any development that was trouble-
some Day & lllbbard would be the I
sufferers Now, If Mr. Uanney would jgive a guarantee Hay Jit lllbbard
would not hesitate to take the orders
off his hands. No doubt his bankers
would give satisfactory assurance ol
his financial standing. Possibly that
would suffice.
Hsnney looked at his guests. They

were past middle age, ultra-conserve
tlve and a bit Auspicious. He had
only one card to play.

"Mr. Day." he said, addressing him¬
self to the senior partner. "I can give
no guarantee or bond except my good
name. You are doubtful about me on
account of my youth and because what
I have done to-day Is a little out of Jyour routine. I cannot refer you toj
my hanker because I drew the last
$'I5 I had In ttie world out of the bank
this e\enlng to pay for the dinner we
have eaten. I did not need so much.
It appears, for neither you nor Mr.
rlibbard took wine, although I had
method In my madness In urging you.I hive staked everything on this deal.
The everything Is not much, perhaps,Just the $3S. the work I have done to¬
day andtthe hope that went with it. but
to me it means Just the same that yourbank balance, your energies, yourplans, your hopes d".

"I^t me tell you my story. It onlyftakes In two days, and I'll make it
brief." And then ho started From
the worry he felt over Hit lowness
of the coal in his bin in his modest
home, and his visit to »h» dealer In
Cranford, and his talk with Inn. and
his accidental finding of the postal
card advertisement, he carried his
narrative along stage by stage, until,
he brought It to the Delmortlco dinner.
He had meant to mr:ke It short, but jhe did not. He was so full of the sub- jJect and fell so strongly about it that!
ho developed every detail that had an
important bearing on the story. He]even told of the spasm of weakness]that rhot through him when he saw
the loi ks of astonishment, chagrin
and antagonism that his guests dls-|played when they discovered it was a
mere youth they had come to meet-!
He told, too, how he had studied them
throughout the dinner, hoping to find;
sotrie shov. of warmth or unbending,but they had given no evidence of
thawing.
"And note, gentlemen." he said. In

closing, .you may accept these orders
or nm. Just as you pie.me. I have act¬
ed fairly, honestly r.nd legitimatelythroughout I taw an opportunity that
you gentlemen old not see. althoughIt was your business to see it. If you
do r.ot want to Oil these orders I shall
notify each of the concerns from which
I obtained an order of the reason whyI cannot (ill It. Meanwhile let me call
your attention to fact that your cigars
are tut. Lot ur. have fresh ones.' iWith ih.n he siimminnl the whiter,

Messrs. Day and lllbbard looked nt
each other Mr. Day was angry, lie
had been In the coal business nearly
forty years and he resented being told
by a hoy that lie had neglected a line
<.!'!> irtunlty which as an alert coal man
he should have seen at once. He ro-
sentod it particularly because It wr.s'1
absolutely and abominably true. Ho]threw the üttib of his rlgnr on the
carpet and glared at llanney. as llan¬
ney. not accepting his refusal of ajfresh cigar. Insisted on his taking one.

Mr. iiibbard. who never was known
to oppose his senior partner before.!
had been touched more than Mr. Day!
had any realization of by the simple, I
graphic story told by the yot-.n-: man, I
and he said bluntly that ho heartily!
favored the tak'ng over of Hnnney'S
orders, fie accepted tho fresh cigar)from jroung Uanney smilingly andgraciously, and Ihon when he had It
smo'rttng to his satisfaction turned and
wltn an aggressiveness, that made .Mr.

Day elt up. said: "William, It would
be almost dishonorable for us to re¬
ject Mr. liunni-j 8 dVders. We must
carry out his contracts, for he made
them relying on nut Rood faith when
we quoted the price t. him 1 really
admire the young man's conduct."

Mr. I my. upset by his partner's sur¬
prising , hangs "f attitude and Mr.
Hanncy's plain words, was pettish
and Included to quarrel with Mr. Illb-
bard first and Mr. Ilanney's next, but
Mr illbbard was adn.it enough to
point out an advantageous moment
that there was a hindsome protlt at
$12 a ton for the firm, and after that
he gradually unbent.
The two elderly |t«ntl<tnen and the

youtm one shook hands in great good
nature when they parted that night.INext day Mr. Ilanney got more orders'
and more the day following Before!
the strike ended he sold all tin- smoke-
less bituminous Day .v Mlbbard had on
hand. On some of the deals Iiis prorit
was narrow, but when he closed his
accounts h had JS.non In bank to his
credit and had what I» of far «renter
value.. confidence In himself

It was nearly three months aftei
the strike ended that Mr. Hlbbard call¬
ed to ace Mr. Hanney. "Godfu-y." ho
said, 'Mr. L>uy and I have been tu iking
tilings over and liuv«- been confessing
to t-ach other. It is not pieaaant to
know tt or to suy It,, but we are not
so young In age or feeling as we tried
to dejcelve ourselves Into thinking,
and we are not so active or thorough
in business as we once were. I am
afraid we are going to seed. That ac¬
tion of yours was a shock to both of
us You have no traln'ng In the coal
business, expert that one affair, an I
we have been In It all our lives, but
William and I want you. We ne»d
you. 1 think you'll make an excel¬
lent Junior In our firm."
The firm of pay fi- Hlbbard passed

out of existence some years ago. It
now Is a corporation, with Godfrey
Hanney as president bay and Hlb¬
bard arc the biggest shareholders and
Hann'-y. who Is Just n little past
thirty-one years of age, g-ts flS.OnO «
year In salnry «nd n fair dividend
from the shares he owns In the com¬
pany.
(Copyright. IflU. by Richard Splllane.)
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